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• Background

• The Promise

• The Reality

• The Future
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Our Mission is to achieve customers business goals through the 
management of change and information in the supply chain.

DSC designs, integrates, manages and adapts customized supply 
chain solutions for our customer partnerships.

Our Key Partners are J. M. Smucker, Kellogg, Starkist, Kimberly- 
Clark, MeadWestvaco, Philip Morris USA, Cardinal Health, R. J. 
Reynolds, Tata, and Yamaha.

DSC Logistics
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Our Locations
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Value Chain – Focused On Demographics

Inform
ation Flow Pro

duct 
Flow

Consumer Behavior

Ecological

Demographic

New 
Technology

Regulatory

Economic

Driving the value chain

Sustainability and the scarcity 
of natural resources

Redesigning 
supply chains

Graying and urbanization

Explosion of information

New rules, new compliancy

Managing complexity 
through transparency 

New markets and a new economic balance

Economic

Source:  2016 Future Supply Chain, Capgemini 2009
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Metros of more than 
1 Million people: 

1900 2

1950 83

Today 400

Global View – Change in Metros
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North American View – Change in Metros
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Mega-Regions
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Great Lakes Mega-Region
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1998 - Began search for new flagship operation

2000 - Purchased land in April

2003 - Designed and built building (1.2 million sq. ft.)

2004 - Began operations

2006 - Bought additional land in swap deal

DSC’s Search for the Future
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Chicago Area 
Map

• Highways

• Railroads

• Rail Yards

• DSC Corporate Office

• DSC Melrose Park

• DSC Joliet

DSC Melrose Park

DSC Joliet

DSC Corporate Office
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Joliet Logistics Center 
Elwood, Illinois



© 2007 DSC Logistics Confidential
14

The Promise
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Joliet Customers

• Yamaha 

• Unilever 

• Turtle Wax

• Whirlpool

• Radio Flyer
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Rationale´ for Joliet
• Unilever Foods, North America

Reason in Joliet: Real Estate / Cost

Trans: Primarily TL

• Radio Flyer
Reason in Joliet:  Rail yard

Trans: Rail / TL / LTL

• Turtle Wax
Reason in Joliet:  Service / Cost

Trans: Rail / TL / LTL

• Yamaha Corporation of America
Reason in Joliet:  Cost / security
Trans: TL / LTL

• Whirlpool Corporation
Reason in Joliet:  Rail yard

Trans: Rail / TL / LTL
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Appeal for Customers

Pros Cons
• Active Foreign Trade Zone • Competitive Labor Market

• Modern Warehouse Design • Available Real Estate

• Local Infrastructure • Limited to BNSF Usage

• Access to Rail 
(for foreign produced goods)

• Customer Need for Proximity to 
Intermodal Park
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Challenges – Finding the Right Fit

Ideal Customer
• Heavy Rail Use
• High Drayage Spend
• High Container Volume
• Heavy Importer / 

Exporter
• Overseas 

Manufacturing
• Multiple Mode 

Transportation Usage
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Current Customer Rating

Intermodal Fit Consideration Graph

Importation Frequency

Rail Usage

Drayage Expense

Container Usage

Target Rate for Capitalizing on Intermodal Benefits
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National Transportation Objectives

Transportation for America: “The Route to Reform” 2009

• Improve Economic Competitiveness, Transportation System 
Efficiency and Workforce Development Opportunities

• Improve Transportation System Conditions and Connectivity
• Promote Energy Efficiency and Achieve Energy Security
• Ensure Environmental Protection, Restore Climate Stability and 

Resolve Persistent Environmental Justice Issues
• Ensure Safety for All Transportation Users and Improve Public Health 

Outcomes
• Provide Equal and Equitable Access to Transportation Options in 

Urban, Suburban and Rural Communities
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Trans-American Freight Network

Source: The Route to Reform, Transportation for America
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Potential Intermodal Impact

Did you know?

If 25% of OTR freight switched
to rail, by 2025 it would lead to:

•Nearly 800,000 fewer tons of air pollution
•Savings of 16 billion gallons of fuel

•2.8 billion fewer travel hours wasted in traffic

Concord, NC to Rancho Cucamonga, CA

2,382 Miles – 325 Loads Per year

OTR           IML
Rate             $2,450      $1,750
FSC                 30%           22% 
Rate + FSC  $3,185      $2,135

Annualized Savings = $341,250

CO2 
Emissions*

OTR   IML
19.8   6.8

* Pounds of CO2 Per 100 Ton-Miles
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Questions?
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